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6 Key Resources
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7 Key Activities
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8 Key Partners

V) F!fUC'IE)\)SDUUDﬂUIﬂSU'I\)

TifigeRalananunsnvinynetnedaadowslivun 191

y = . = = =
NNAUFBININIAIINTIENNARAINAUBY Key Partners A
[ a = 4 dl v ! A ¥ dl 4 a
Rusinsvseiudiungnsiessoniiasiy aligsnanesnns
ananinauldanaiilsrdninn wisniwefinanilazundos
Tugasanliis lsifiminens viseliAuiazines wfawes
anafluiiwanaeesdnmdngauviseduininns arauluguae
Pdnendndudumuan anaunisnieinianisananidan
nszane@uin aradunifamesniamalulagnliusnissyuy
wraunanWasy wsaanadlunfauefifanagnsndoe a3y
ABAUIBIATY NTHNTALBSNAZTILANANIREN ARG
waziinANannsalunsudsivaesnuldatinmnn

O Cost Structures

© AtuGavigwulunua:istno

dl-d % 1o o %4 1Y k4 ¥ a
ummmmﬁmmmmzﬁ’mmmn mam@gmmmhmu
[~

wihls Anufliiinavdasmnawinlslivazegsan Cost Structures
AalasaFapnldaneisnuaniinluannsntiugsna dusms
= 9 aa v ' YA v =
s uAnAnsiasan idnazanelfvzalil wu Aghaniui

a A o 3 J Y1 % °
Rupauntinaulsean Arldanasunismaiaiuuilsean way

32

aswssnopuauadoswad Al (Al Business Canvas)
as.Usiuug BUEU (o1mseiin)



unuuulsnasullnuBuiunisny Wy funuinghu
AT ANABNHTTY

o o o A % k%4 o 4
AnndArype Tassairesiuyuuuyluuazinliau
a A o o ¥ ¥ a dlde./ o dl [
“iin” vizannleld ArusiaansgsRanisiunuaNanaasos
A 1 A [ dl 4%’ dl % A dl
g1Aviselyl viveREaNTUAWUNgITLINa AT IAN LAY
gnAduRananIndu N lalassairesuuaesnnieting
daanazdnlinuinulaiessan n9awu uaznagnsgana
o
pa

{un1sM
Business Model Canvas

UAEAUANTINIINN Business Model Canvas (BMC) Al
ewmndeyaatluwsazdedlingy 9 1ae udafiiada wsmronu
a 2 o dldz A oA ” 1 v dl ! 4
A39UAT 119917 BMC NATiuA “niEn” ag 6 danavdanliien
winnwbinjuesgsia uazdnlanalnndenTaeiuszudnsusias
druraslninagana

LNQALSINGM 6 JoliRoods la:rhiufivahAry

33

asssnopuauaoswad Al (Al Business Canvas)
as.Usiuug BUBU (oseiin)




WBlwacdan Tuidsuavuulnuonalasaso

e MT UL NN T S UAILUN L AN LALANELAE]
noin BMC figniesienisldtnamanuandideudeya udn
UNFRALULAWING YF8MNALU PowerPoint A IWA519Na8
Textbox Aduanlaunulngsan

inlusasldingnan
o Usulasuladng anunsaeaauding Usuud visaay

v
a a

Aalgmd Glefnnssyanaudavisenuinunsesndlimanzas
o AF9UITANIANTININIUIINTY NAUAINTDLT LY
wazinlnaranldnantu daanszfunisuanilaeleie
o i liiudnlede lvudAoundntu wiarunsnl4a@n
sinauieuaniszinnsisesyfumnudnAayld

THE BUSINESS MODEL CANVAS




