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2 02 1 This Is What Happens In An
Internet Minute

W @LoriLewis
W @OfficiallyChadd

Usueu Data Agnasiwduuu Platform dioa metudal 1uf
37070 1@8 Lori Lewis NU3n®1@14 Social Media Marketing 32@ulan

Source : https://twitter.com/lorilewis/status/1382346076271837184/photo/1

uwianuaanTnvesmaluladndulafinintlan uazsaignasyili

. Lﬁ'ummmmmﬁmmﬂﬁuiaga (Data Collection) 'l&@Tu 91nindasile
MarTech wajg vhltinnsna1ad Insight ifatan n3ianafiudug § Metric
myTanalndg hiadu

o suaudang 1dageiasa LLa:L%ﬁamjmﬂmma”Lﬁmalamn%u

o Seumbsninfiniacuieafosiu MarTech sa95uannau

o aATURIUN TNl 1Y ThnTaaaa N TIaE Landing Page,
Email thavlawonldos Toelddasfann Graphic Designer 1



THE AGE OF CHIEF MARKETING TECHNOLOGIST =)}
CMT fhmsoarawanlan g

wix Creation ~  Business ~  Growth~  Resources ~ Pricing  Support S EN " Sign In '
Hortzontal 7 Contact Text & lcon Buttons: i
: s ; -
el ey
a | . L~ | -
|Home  About  Gallery  Contact SALE SEND 4
Home Aboul Gallery coplact W E=ww
— — e s
& [ — w
Home  Abowt  Gallery  Contact = - =
Serollv =}
e p—
=
b L | I I Y
E > (el
Home Abaut Gallary Conlact — .5'*9#
b — G How E
Home  Abeul  Galley  Contact
— ———
A -0
ke T ey, [ s | (D ()

1S1a1W1snasv Website 19vd1ga d8 Wix.com uAldan3anidovnis
W3w:zwWuladiond msoosumw suluuy Luuwasuaisosy

Wans:nUAU Data Analyst, Data Scientist

LAZLUUBWIN MarTech NHAMNRINITOWANIY USHNuANTW Avildn1Tvinaw

Nu Data 1aswld vil¥nn Data lasunansznunursmlasuwldens ludnazdn

o Mite3nadiaziolivh Market w3a Brand Research Tnwg l&dedu

o ANuENNINFMUNIAudaya (Data Collection) 910 MarTech U146 vl I
foyawn@nssudana (Digital Behavioral Data) lniai¢) flunsdafivlalueda

o M3lddayaan 3 Party 6149 15U In-Market, Affinity Alganyzunluwon
(Advertising Platform) mﬁ’mﬁﬂﬁﬁagaﬁmﬁﬂﬂu CRM Database 784131

(1" Party Data) \WaY Persona, Segmentation ﬁmmauymﬁu

n



@V N RE (DoinAaluladuEsulan MARKETING 30000 RE-IMAGINE

Sources Add Source Destinations
Project (5) Redshift
ending to 12 Destinatior Receiving from 15 Sources
Javascript (4) M Sendwithus (4)
@ Pythen(2) i Google Analyties (4)
Int gl A 53 (4
Irasrsom oy AmemonS3@)
a salesforce Track JS (2)
Sendiing to 1 Destination J fro
]:ﬂ support-stats * tray.io
as,  zendes Intercom
& i -
‘F‘ Pardot

F--) Salesforce

Mogvnisidoucio Data DnKaga Source LIWAXUAULQY segment.com

ualudndunii annIiidieiasie MarTech vasq 69 Ny 1wl Silos
GRNG ﬁagjuu Cloud 1ANNINYUW WR=UBNINN Data Analyst, Data Scientist 92f89198

nuyTanaidiayauuy 3vs (lawzemana A da Volume, Velocity, Variety Ta91iudl
NI V' BNranE@l) walgedaalymiang 1o

. ﬁty‘ﬁﬁﬂﬂiﬂdLLNuﬂﬁL%aNISG%BH&%NJLLW@@WB%N@'NG]

o Jtupndayadszianliszyman niaszydaulyld w3a Non-Personally
Identifiable Information (Non-PII) A=ANNINTY 1 Cookie Data, Pixel Data,
Internet of Thing Wi lsvinuldonnuassusouiy

o 15899374 Data aglurannvany Platform uazudazuIEnianadszey
mﬁﬂ‘mmwNﬂaa@ﬁyﬁmiagaﬁw %’dﬁmmLﬁmﬁ%agmﬁlaﬂmwwuﬁu
(Data Leak)
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suurdound 1WuURLGToud MarTech Aoo:ls udHatwa MuADwY:goAvaVFU3 IHala

MarTech JviianuaiAsyagiouIn Lazudadvmsaalacvwaiiv JLdsudoldsousdutKara

dAtuWadoelRnAiu 31 My MarTech Suiduladu uazinnudAtudHsussiolu
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tHala MarTech dvtGulaagtvnidns:laa

Factor 1 Digital Business Dominated

Factor 2 Expectation of Customer 360-Degree View

Factor 3 Multichannel Customer Conversation

Factor 4 The Rise of Artificial Intelligent (Al) in Digital Marketing World

Factor 5 Improve Lead Performance, Sale Process & CRO

Factor 1 Digital Business Dominated

I THE INCREASINGLY CROWDED UNICORN CLUB:

¥ PRIVATE COMPANIES VALUED AT $1B+
asof 1/31/2017

i
‘ (w ] L L LT

FORAITER wianr ranansn
QoA s s = Io
e ) s A - K-
. $nongos sk (1 Ctatatestont corB™ 2 v Y
(il airbab e bty v MECWOL | g wingan soTT
weweh Bgeenn " L. EEmm Wmercort

B2 CBINSIGHTS

s 98USUN Startup MLWu Digital Business ua:yaA1gonin
1 WudiuthsSgayapaansansy (lWduussdnaan:tdguluaaiasannswe)

Source : https://www.cbinsights.com/research/increasingly-crowded-unicorn-club/
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[

Lf‘iaamﬂiwmamiﬁ'ﬁgiﬁa Startup lnalg) edwigliginaTendurfidulnet
710137 fanaldnngunih 14 azsiuh Sudauet o.6. 2014 Wuduan Juseniilu
Digital Business 9399 mmmsjﬁmmmLauimuﬁwﬁumaglmzﬁu Unicorn (Hyae
UIBNNINNT 1 Wi umIsaoaaianiy) LL&ZLﬁBﬁWﬁQHNU%ﬁW?x@]’U Unicorn anq)

W IHNANTIIIA WU INHUGILAT 0.6, 2014 1DUAKNT IWIULTENNALG Unicorn

FINUIUANNINTUDE196DLHD9 LAXAATUDENIR U LUUDEN AU LATA

yan ($B) sUuLuuUssSnD
Billion Dollar
Palantir Technologies $140.00 usuninalulagautnastiauavdu
Snowflake Computing $20.00 usyn Cloud Data Platform
UiPath $12.40 USUNWCEUUNAIU Robotic Process Automation
Sense Time $10.20 USun Al uov Hong Kong
Automation Anywhere $7.25 US¥NWoUUNANU Robotic Process Automation
Databricks $6.80 usun Data Analytic
Canva $6.20 Platform AydgponLUUNSIWACHE
Vice Media $6.00 JoadNaudvaHSFaIUSM-ILALNOT
HashiCorp $5.70 S:UU Cloud Infrastructure
Procore $5.10 Software RYI8USHISVIUADASIY (Construction
Management)

Confluent $5.00 tA%oulipusHS Task viu (Collaborate Tool)
Face++(Megvii) $4.50 usunweauun Face Detection and Recognition 91n3U
Roblox $4.00 Game Online Platform
Freshworks $350 USUNAWCUU Software Suite &1HSUSSAD

Global Unicorn Club Private Companies Valued at $1B+ (as of September 8" 2020)
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dhwdSeuifisuyasivannindmuiimaaia (Market Capitalization 138
Market Cap.) 3x1i98 a.¢. 2009 T a.a. 2019 9ewud 1l a.a. 2009 V3ENT
Market Cap. aglududy Top 10 dauimm’auﬂuu%ﬁw‘[uﬂ@'mgiﬁfﬂLL‘U‘UG%L@;J
(Traditional) 15u 53falesiadl g3fasnanTwlisd gsfamilasusuaslans uacnsia
flanvwalug I@yluﬂﬁuﬁg‘sﬁa Digital Business ag}ﬁmmﬁuam Ao Microsoft

uanaan el a.a. 2019 UIENNGATUGU Top 10 N1A39019INTIA9LUNGY Digital
Business 1a#3131NTTNIWAUTEUY Software, 330aNAlUIAH Internet/Cloud, 33719
U35 E-Commerce #3a53NunaaWasy E-Marketplace 61149

aadn U a.a. 2029 nieludn 7 Tdewih ngugsna Digital Business Auuiliiy
fl9vA389 Market Cap. “luiaﬂgiﬁwm‘ﬁuvl,ﬂé’ﬂ LLa:ﬁaﬂqmauﬁamamzjm‘qiﬁa Digital
Business ma’wﬁﬁﬂun@wgsﬁaﬁé’aﬂ% wazUSulasumnaluladleag1onssen
(@hamﬂmju‘giﬁﬁ]ﬂi:l,nmq@a’mmiwﬁﬂﬁﬁmmﬁwgiu@i"ﬂumiﬂ%”uL‘]J?islu) il
3119 Startup Julvalg Imsieunaluladiiantislunsndanaududidngaaiala
9819370157 (Speed to Market Strategy) uazifiai Demand Tusmalulafunniu
Arilinismdumalulaiidulaludisagranian

TOP GLOBAL COMPANIES BY MARKET
CAPITALIZATION?

2009 Prio 2019 prior 2029

1. Petrochina [ 1. Apple ==
2. EBxxonMobili = 49 2. Microsoft = o
3. Microsoft BB g 3. Amazon B o
4 icecchina WM ove 4. Aphaber EE 10
5. BHPBilliton Gl 260 5 Facebock BB nia
6. Walmart = ® 6. BerkshireH. EE 26 4 o
7. CcB B e 7. Alibaba W e
8. Petrobras B #4241 8. Tencent " ] 168
9. HSBC o 9. JaJ - = 16 o
10. Alphabet 10. Visa B i
BCG
; NSTITOTE

Top Global Company by Capitalization By BCG Henderson Institute

Source : https://bcghendersoninstitute.com
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Factor 2 Expectation of Customer 360-Degree View

nngyhaanenTslunITuguddoyagndn (Unify Customer Data) ialii1ugia
M3R8AERY Customer Journey ¥3BLAUNNIMILAUNIVBIZNINBENATUTIUTELY

faehs nihaaTIndayadIudIaN Treasure Data ﬁimﬁmﬁwmmmﬁﬁagmm
uwssdayadnag unbanlesiuliiiiu Customer Journey Ua3andnde “Justin Gordon”

o3t lasidnsdedoyannunaaneineneg dail

]
1 a o

o Gafayaanszuy CRM ldun 1uiunsde uanyaganivihliiiansde

9

o Gafayaann Web Tracking léun niivloanilla wIsadnuianuauiday

VL @

VUL

Customer

Proe i Last 3 campaigns
i JUNE_SPECIAL
2 20U 028 2018630 8m
Activities
8 Birgm _—NYIOTN
Justin Gerdon < R
CED .

> Jun2E 2018 D005 & 2 sessiorn

> Jun26, 2008 (000001 1 session

> Juni2 2018 Q002106 1 session

Interest Categories.

- d Jun 18,2018 0329 & 1 session
reot 8 arcors R oo @

> Jum 16,2008 D 00:00:00 2 1 session
M Gmail

Cotiimer Emial Domak: 3 un42008  HOTIA D 2 sessioms

Founded 2004
Employees 50,000
L

Category  Emad Provider
Location 8619 Letsure Way Dr. SE, Caledonia, Michigan, United States.

Unified Profile Dashboard v1n Treasure Data
uaav Customer Journey unpvanA&o “Justin Gordon”
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Sitecore 1114 Tools ﬁlhLauagumaagﬂﬁwamasauﬁm mmﬁwwaoﬁﬁ@iagﬂﬁw
d9ean’ld fa miﬁwi Conversion Path 13nau LLéadaﬂﬁaﬁayjadauqﬂﬂamaagﬂﬁw
d' 1 a Qr ‘24/ 6 2 v o o 1 % ,24’

7614 Path 1@enutiuuaas aunsndszyndlfldasiiotadsil

aw&ﬁaswm’%‘widw Qﬂﬁwﬁﬁms%aﬁuﬁwﬁmu%mqﬁﬁﬁwLW%Lﬂ’%&luLﬁau
Joyafudnau W&2391U7wa Download Whitepaper NNTUAFTATIAN 1310 Webinar
WRZEIWLDNIN Qﬂﬁ’]ﬁlﬁ Path 1fgafufiazdaauladeaudannie 90% uaziiosuiiv
“John Green” Wax “Angela Smith” 197t Path §9nana saanisalldasn e 2

auillaniaNazdafuaLTuni (Propensity to Purchasing)

Path Analyzer

B reumegusns ¥ | O Spmotagay | | ¥ ¥ swv| @ <+ [E  Mapoveniew "

Returning visits Map Totals
V5 Jul'1R - 15 kg 10

- . e, 3.4k
. . *d
. 0 ¥ i v 253
: < e— 133
:- - i " 294
? B [rs— 10.98
. 2 - : . Average monetary value 0.04
. v
» L 2
S oy - o
G e
» i R

Page Analyzer [§d1sJ9 Path uov Visitor ALNULEEUBLLIWICVA
wa:zawnsadnQuoNadd uadUDVNLTNSIUAYNSSUIAADY
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CMT Whmsaa

msvudavus:losliuoonisiiu Customer 360-Degree View

mwluada

tm:aadauu

AaMsaUdDUIAQ

1s10:tRuUs=3an1sddousou
upvaNAAUEDYNVHEDLUDHY
dva AouRanAv:daaulodo
JuAlla:usms uazisonod:la
Insight LWULAL31 gnAMAULUA
JovAUs:naua:Istdudyielu
Msaaaulodor3aluds wu

1S19:1RUNISTEIUSIUUDY
anmlduuuisgalny wu nsed
visitor Adlomatduanm Hga
aglu Sale Pipeline TAWWA
Sulscivots) wazgavdnssun
WUg9:A0FUlEa UM 151
awnsarfhdvladoHdv wu

nmwAtsIRuRvada ua:uouu

miRLs1auisaAIanIsadaulAa

lawu

® Churn Prediction/Prevention
BiwWawennsais1 gnAmAulkU
Olonmav:gniannistdusnis
(WoH3EUavrUu

e suwuuuALLUTY e &0 Notification [UR

e UoAdWUaMSUIE Application WWathtauo
e Yovnwndoans Offer H&pdduaq

o s:gzDAMSAQFUTD e dus:uu Alert TUR

e Suoudanlasu wunouuielRaacagnm

Case Study : Churn Prediction/Prevention

agiatauraniiaanuiTnaianiIniléan 51§ﬂﬁwﬁmﬂ%u‘§mﬂﬁmﬁﬂLﬁm
Nefaudadaniiiu 6 lhou (Package Iny 300 w1l udandlfiin 50 wiiinnidew)

azmamaﬁm@hﬂqa

faadlu Analytic LLUUL@NﬁNaJmWLLUULLum A0 LUHeNE aadnTdm TR udu
Wouaz 150 1m/and 1 au (suyddadiuImIlnaifivnawias 3 uin) udan
N13711 Data Mining U84 Historical Data ﬂﬁuwuﬁayjm%aﬁﬂﬁ%l%ﬁu'jw gﬂﬁ'}ﬁﬁ
WORNTING wuuil foasmathaensgaiis 90% meluszuziig 2 1hou uazny
GoIgnIRBaNeN 1 et fdunulumamgndlndannauny (Customer Acquisition
Cost : CAC) agjﬁ 2,000 111 uazlyadaaaadwuaigned (Customer Lifetime Value :
CLV) agjﬁ 15,000 N (ﬁwmmaﬁ’wmmﬁauﬁgnﬁwagJJ"Lmzuu X AUANIAATIELADU)
winsanui msnldsuamndlnafiunaifous: 150 un ladueniumygoie

ane1 1 3¢ (Customer Churn)
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PUADUDA 11 WHNITUGBI Proactive INTlUl@uaunnAaNmazaunuUlIung

Iﬁawumaagﬂﬁw FININTLYNIURNBDUZAINEND 1381731 “Churn Prediction/Prevention”

Clean
- {\ Score;

Test/Train Split . Evaluate —
Join /—Q/ \m
i Segment
Extract Model :‘Lustolmf)r':'.
oy churn
data :(f'Pn( n) propensity

iku B

55Msrunganuru:agnAmnnidvo:antanusnis (Churn) lag Keyrus.co.uk

Factor 3 Multi Channel Customer Conversation

FN1IDAAABRENINY Brand 1@uWUD Multi Channel LRZRINITDRUNWITIN
unaanasunuldagesaiias ladada

Digital Communication S:K310 Customer ua: Brand NWuw

. Qﬂﬁ’]ﬁ"ﬁaamaamdamLLmuéﬁﬁhﬁ@ 1% TN NEBNY NTBNLULNDSY
PURTLIU L d

=3

. aaﬁnn%ﬁﬁa;ﬂgamamnﬁwLL@iaxiwalvl,ﬁaﬁﬁ@ Lﬁaamnﬁﬁagamua%mmy

uwaanasy

Digital Communication S:HJ10 Customer ua: Brand (uauina

o NIRERIIRINIIDINNLNEANDTNNWLA TR Na9Tw
o 3131 Contents I¥manzanfuunaaweiy 1vlWa uazwnfinisuvaignén
o 3nd Fmanisnsusmifinasileslliilistesfavasunaanasy

o

o anéniidau (Avatar) aglunannansunannaiu
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Factor 4 The Rise of Artificial Intelligent (Al) in
Digital Marketing World

aa o 2 o

Tugainiu meluladdinaldgniamnlidenuiinihetsdaiiios aiueny

A =)

ea s ulydisding vie Al Agniannauliiannuaunsngs wasiimsd Al

luisegnadlflunmagsfiadngg adnauwinans saumannsh Al anldlunu Marketing
(Al Marketing) annaneluifaqii

n1sul Al unl3luviu Online Advertising

Tumsfikuan fisarhlusonseulaiiuielndoadids loglfgasiieg
inuant s Iy e dn e Rz TusuAniud asamedng duauwaylnu
nadnfeanunll@feuansy nesndnuauiyiuriui ueiluilagiig dlawon
aaulandaaung dasldanuadyiudszantmunmslasu luswaasulnd
mslFannuauTndu Al 1177 ylumi%aﬁaimwmaauvtammumgwﬂ ffumadan
fhaula LWﬁ:VTﬂﬁmmmmﬁmﬂﬁauﬂaqwﬁ, JUUTzdnTY Bidding Ads l@uuy

Real-Time WazdUT=ANTN N TI880NUNNISLNBINEN @AY

ANz Al vhnsunuugssnunulssanflsUuuusan nuide s 9
Walduyediona liihanuedsaui Al aulasaneswladfidunilslunu

@
=<

n Al sansaviunuld anmedimilinlfilusanldquanainndsiu (Marketing

Automation : Optimize Ads)
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AsuU Al niBluviuaiu Personalized User Experience

mMsrinsaanauuuanila (Personalization Marketing) g ﬁﬁaiuﬂaqwﬁ
nIaaaauylna %3 Modern Marketing ﬁ‘qiﬁwhm 1H sl riannisiesei
doyauazmaluladdang agsvautaninu wasnAaAnW A nuanenagiunialy
swaauneyaaa I@mLﬁumsﬁamﬂugﬂLmuﬁmﬂamjmLi”hmml, W&® Content 7
Aotes uasiiguoRuen/u3ns WIBEIUAR LADNTINIIA %aluma‘qiﬁaﬁﬁ%aga
anfmduIuIn myvlFandnlusanuuuidanla (Condition), a¥136autls (Variation)
wiaviinInaaad (Experimental) 91u3nu7elUNN < Customer Journey Sl
1670 nT1zaztin lun1588nULUY Personalization at Scale 39da9a7de Al 1hanTae

ﬁ@mmﬁaLiwﬁqmwmﬁaamwaa@ﬂﬁﬂﬁasmLL‘ﬁﬁa

I@EJ;Q@@?@%WLQWW:?WMﬂ% il Al ﬁmmﬂuwm?mﬂ%u (Human Touch)
LRZRATDITIITENINNTBURZUINIINAMILUAIETBINIT (Multi Channel)/
HRUNEIU (Cross Channel) ANENIIARIAULLYTWINTT (Omni Channel) *ﬁ'nﬂ"ﬁaama
FoulesiuataaTuaees Lﬁﬂ@lﬂﬂﬁ%ﬂdﬂixﬁﬂﬂﬁiﬂ@ﬂﬁ?aEhdﬁllyiﬂivl%iaﬂ@'a
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